Dinner Night:

Have a chili night or spegitti night.  Have it be for $5.00 they get a big bowl of chili or spegitti, crackers/garlic bread, and ice tea.  You can also have your 50/50 drawings.  You can also sale desert for an addition price.  This would bring out the parents and students for a dinner with friends.  We can have some of the students “serve” the parents and that way we can have free help.  

CRAFT BAZAAR:

Sale booth spaces for a craft bazaar.  Sale the booths for $30.00 and run it from 10-4 on a Saturday.  Have it where the booths can sale whatever they want except for food products.  We will sale the food items.  We can have hot dogs, nachos, slushes, sodas, water, etc.  Invite the public to come out and look around.  Have some booths in the cafeteria and some outside.  WE can also have games and or rides for the kids.  There is also a program where a car dealership comes in and brings in a new van and for every family that test drives the van the school gets I believe it’s $25.00, so that may be something we bring in on this day. 

CHRISTMAS CARDS:

Have each class decorate a card.  We then sell the boxes, of 32, one from each class.  Presale the boxes so we know how many we will need.  Get with Kinko’s or some other printing company and see how much they will charge to make the copies and sit up the boxes.  We sale the boxes from that total and add 20%.  I don’t see why we would not sale the heck out of the cards.  Think about the parents, grandparents, aunts, etc purchasing a box.  Also hit up the businesses to see if they would like to purchase a box!  

ART GALLERY:

This will bring in the art room.  Anyway we have it where the students make art then we bring it into a sitting where the public can come in a “purchase” the art.  Be it parents or just the general public.  Since this is the art supplies that belong to the art room have all profit made off the art go to the art room and the food and other revenue goes to the PTO.  This will bring out parents and public.  You never know there may be an artist among the students.  Make the art very reasonable for the parents and the public to purchase.

STORE:

I don’t know how this would really work, but “open” the store once a month and have it where the students can purchase different types of pencils, notebooks, crayons, and neat things like that.  Make the cost reasonable and let the parents know what we are doing 1 week ahead of time.  This teaches students to be responsible for his/her money.  We can have it with neat things that the students wouldn’t think of buying any other time.  Stickers, pencils, notebooks, etc.* We can have it where we run the store for box tops.  Make it where there are grab bags made up and they will be sold for $1.00 they can either pay a $1.00, or have 10 box tops, 4 Tyson, 20 Campbell’s.  This way we don’t discriminate against anyone.  I thing this will make our BT and other labels totals go way up.  This way the kids that are bring in box tops are awarded for their effort and the ones that are not bringing them in are not hurt.  I feel that this is the best way to make it easier on the PTO.  This also takes the ice cream and other “junk food” out of the school.  I would open the store once or twice a month and send a letter before each date.

Walk-A-Thon:

Have student collect money for walking around the school or High School Track.  For every $10 collected they have to walk around 1 time.  Have it where the students collect for 1 week and the parents come out and cheer on their student.  This money needs to go to a good cause.  If there are students that want to tag team or the parents wants to tag team with a student that is okay also.  This promotes health and exercise.  It also brings the student and parents out to help.  We can also run it, as a class project where the class goes in as a team and for every $10.00 1 student must walk around.  This would bring out the teachers also to help their students.  Profit that can be earned is $7000.00 if each student brings in $10.00 out of that we need to get ribbons or something on that lines for the students and maybe juice and lunch!

Who’s Nose:
Take a picture of someone’s nose and have the students find out whom it belongs to.  Have it where the students have to write their choice on the back of BT/Labels and all the right names get a treat.  All winners get name put in a drawing for a bigger prize.  Run this contest for about 2 weeks.  Make sure the nose belongs to someone all students see.  

DANCE:

Cover charge is $1.00 per person.  Parents MUST attend with the student.  We can sale popcorn, nachos, hot dogs, sodas, etc.  Also have available glow necklaces and things like that available!  Play music that the kids like and throw some oldies in there so the parents can show the kids a thing or two.  Play games such as hoola hoop contests, shoe scramble, dance offs, etc.  Make it where the kids are all interacting together.  Also hold a 50/50 pot.  This way some more revenue comes in and a parent leaves VERY happy!  This would promote social activities and will get the parents involved in the school.  Also the PE time could be used to teach a dance or two.  I say average revenue will be around $1000.00

MUMS FOR HOMECOMING:

Make the mums affordable say around $8-$10 dollars, maybe make them all cummerbunds.  Anyway they will be small enough so the student can still perform his/her work.  Make them with lots of ribbons and trinkets.  I say spend around $5.00 on each.  I think you get enough ribbon and things to make every 3rd one free.  We can put a dead line on the orders at 3 days before homecoming and have all of the items done by that Friday.  We can pass them out that Friday during class.  The students get to have a mum like older siblings and parents get to give their child their first homecoming event.  IT will promote community involvement by getting our students in the spirit of homecoming.  It would be neat if we could sit up having the cheerleaders to come over and do a pep rally for the students one or two days before homecoming.  Revenue could be around $300.00.

VALENTINE GRAMS:

Charge the parents $4.00 for a carnation and a card to be sent to the students they want it to go to.  Send out a form with the student’s name and teacher, the saying and whom it is from.   Have the parent send in the $4.00 and form back 3 days before the date, then we have to type up the card and attach it to a carnation and we can deliver it that day.  We can have it where if the parents want to send one to a teacher they can also do that.  Brings the parents to the student.  Shows the student the parents thinking about them.  Students can send one to another student if the parent wants.  Revenue could be around $300.00.

EASTER GRAMS:

Since this is one of our free candy days sit this up with the bigger Easter eggs and have a few pieces of candy and a have the parents say what they would like to say on the paper inside the egg.  Make these cheaper then the flowers.  I say the revenue on this will be around $200.00.

PAJAMA DAY:

Run contest for 2 weeks.  Have it where the students have to “pay” to wear pajamas to school.  It “Cost” 10 Box Top/Labels to wear them.  The classes with 100% participation will get popcorn.  This makes it a fun way to collect labels and the school will profit from this with our label drive.  Have students ask family and friends to help out and send in their labels.  This promotes teamwork and promotes our label drive with other members of each family.

NO MORE PENNY DRIVE:

I think we need to change the name of the penny drive to coin drive.  This way we get more then just pennies.  I don’t mean this meanly or anything but if you tell a 5 yr old that we are having a penny drive and they go to “papa” and ask for his pennies and he pulls out his pocket of change that child is going to pick out the pennies and leave everything else.  This way the 5 yr old knows everything is good.  Last penny drive a child brought $25.00 worth of pennies rolled and in a box and everything.  We went to take it to the bank and this lady told us she had just sold that box to a gentleman who was purchasing it for his daughter’s penny drive.  Now if the child knew it then the father could have just sent the bills.  I just feel it would be better on everyone.

BROCHURE SALES

I think a way to boost our sales is to offer popcorn to all classes that have 100%.  Also the top student in sales should get something.  I say maybe 10% of his/her sales back to her.  This way we have parents attention on this.  We didn’t do bad, but we can do better!!  I also want us to look at another company.  This one wasn’t bad, but I feel they thought they had us so they didn’t offer any incentives and I feel we can get more out of these sales!  They make their money from taxes, and not really from these sales.  The prices are outrages for the products we get.  We need to shop around.  I think maybe if there was some way we could sale cookie dough, or the flowers that come in rolls.  I will get some brochures on this.  This is just something we need to work on!!  Remember we made about $4500.00 on the brochure sale last year.

